let’s plan

Onthe | appexchange

let’s str@tegize

———

Enjoy quick and easy visibility to your
business data on one platform.

let’s plant™m for Salesforce CRM drives
sales productivity - internally and in the
field - by providing easy to use trade
promotion planning and consolidation
capabilities that will virtually eliminate the
need for Excel spreadsheets!

No technical experience is necessary.
Setting up the application requires simple
administration of pick list values, dates
and products.
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Name

of let’s plant™m for Salesforce CRM

Industries: Consumer Packaged Goods (CPG) and Retail

User Interface: The application was designed from the user interface up. The goal was to have an
interface that was clean and simple to use while still providing robust trade promotion

planning.

Cloud App: let’s plantm offers flexible functionality while also leveraging the other applications

that are core to Salesforce CRM.

Customize: Use some or all of the application, inquire about how let’s plant™ can be customized to

fit your specific business processes.

Upgrades: let’s plant™ is on a continuous improvement product roadmap and partnering with
major corporations to further enhance the functionality.
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The Features

.Event Promotions
Planning

Create national and account
specific trade promotional events
using a clean and simple user
interface.
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B
New Item Tracker

Get an early read on what your
customers think of new products
- and make quantitative decisions
earlier in the planning process.

B
Planning Bridge
Be proactive and get an early

read on how Account teams can
make their next years plan.
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Account: 1 Demo Test Account

Planning Year: |201 |
Planning Level: | manms |
2011 Target GSV: $125,652.00 Year End Estimate: $250,652.00
2010 GSV Actuals: $120,893.00 Year End Estimate with Opportunities: $329,652.00
2011 GSV Growth %: 3.94 %
< Base Business
[ SCHG Comments |
| store Openings/Ciosings (§10,000.00) Reduction in store due to economy |
Total:

_ Distribution
_ Promotional Activity

_ Seasonal

$(10,000.00)

_ Opportunities to Exceed plan or close Gap to plan
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AND MORE...

Let's Plan / D&E Contract Trackers / D&E Contract Tracker Detail let’s p|a n‘M
E q U I pl I le n t D&E Contract D&E Contract Tracker Detail
Tracker Detail
Contract Tracker e N
‘Account General Information Account: 1 Demo Test Account
Authorized Distribution List Status: S d
Track display and equipment . — i .
. . Planning Bridge c : ront =
contracts along with their spend R
. . Contract Start Year: 2012 Jod
and associated products with a DAE Conrac Trackers ' .
S'mple One Screen tracker. e Contract Start Date: 11/2/2010 [ 11/2/2010)
Retail Audit Account Stores Contract End Date: [112r2014 | 117212010]
Retail Audits
Cost Per Inch: 175
Account Team Events
T Total Number of Stores: .
(CrEEEED 'AVG Racks per Store: '5—‘
Item Trackers
Retail Audit Channel Emails Total Cost per Contract: [ias00000
(BT AR Calendar Year Annual Cost Year (§)
2012 =l 10,000.00
— Select a Calendar -l 45,000.00
- Select a Calendar | 45,000.00
~ Select a Calendar | 45,000.00
Quick Add
(A ]
Enter product number to add them to contract. e.g. 11223344
Product List Pack Size filtering None |
Select Number Name Pack Size Short
=] .- Singles.
a 108484 —— King Size
o 108970 —— 4 - Energy Singles.
Select Al |[_UnselectAll | Deleto Selected
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man e Otel’]t | SS es AcoiGo Rk ae Account: -—— PASSING
ana g p 1at u ! Authorized Distribution List Store Name: -
Account Events ‘Store Number: 2323
Planning Bridge Status: Pending
o Tracker Instances Planning Year:
DAE Contract Trackers Audit Date: 10872010 |[10113/2010)
Retal Audit Account Stores
Retail Audits Scores higher than 90 are passing scores. Any store with 2 voids automatically fails.
Retall Audit Detall Product List
'Account Team Events Pet Category 1 Pet Category 2 Mutually Profitable Product Score Edit
. - - — Yes 0.0 &
National Events
e - - No 0.0 /)
Item Trackers Pages <| 1|>-Viewing 1 to 2 of 2 products

with let’s strategizet™ and implement
let’s plantm for Salesforce CRM today!
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